Date 10:26:09

Publication

The Economic times

Pg No. 1

George Smith Alexander
MUMEAI

HEMENDRA Kothari did the Raasi Ce-
ments deal.” ‘Nimesh Kampani did the
Sesa Goa deal.” ‘Uday Kotak did the
BSE deal.’ That's how mergers and ac-
quisition (M&A) deals used to be dis-
cussed in India till recently.
Butthisis changing, Now it
is institutions such as JP-
Morgan, Stanchart or
Deutsche, toconsider three
banks active in the Indian
market, which do deals.
Rainmakers of the past
three decades, the home-
grown  three Ks who
moved thousands of crores
with financial acumen and relation-
ships built hand holding businesses and
sweet-talking over decades, are giving
way to institutions which employ
scores of Harvard, MIT and IIM-educat-
edbrains and have loads of money.
“There has been a sea-change over
the years,” savs Hemendra Kothari,
boss of DSP who was the first toform a
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SCENES

The current stars in
the investment

banking firmament
labour in relative, if
well-paid, obscurity

joint venture with an overseas invest-
ment banker, Merrill Lynch, in 1994,
“Ideas, suggestions and relationships
were very important.”

BEYOND THE K CLUB

Unlike the three Ks, the current stars
in the investment banking firmament
labourinrelative, if well-paid,
obscurity. These incude, ac-
cording to large numbers of
bankers ET spoke to, Prahlad
Shantigram, global head
(M&A) at Standard Char-
tered Bank, AmritSingh, MD
and head of MEA in India of
Deutsche Equities, V Anan-
tharaman, head of invest-
mentbanking of Credit Suisse
India, SameerNath, head of M&A for Citi
India, Saurabh Agrawal, MD andhead of
Investment banking at DSP Merill Lynch,
Frank Hancock, MD and head of M&A N
India, Bardays Capital. and Manish
Thakkar, head of investiment banking
Normura India, to name just a few.
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Kothari, Kampani And Kotak Give Way To Ivy-League Crowd

NEW KINGMAKERS

HERE'S WHY BIG GLOBAL  poWERH

BANKS ARE WINNING OVER——————————————
LOCAL COUNTERPARTS: Big glotxal banks like
StanChart, Cifigroup,
Global banks have teams JPMorgan, Deutsche
from multiple locations worka-l Bank, UBS, Lazard,
ing on a single deal Rothschild & Nomura

Most Indian i-banks are
limited to local deals and
some mid-sized global deals.
They cannot provide the
services required by Indian
compariies going in for large B %
cross-border acquisitions and B
overseas fund-raising g
Big domestic banks like
ICICI Bank and 5BI
expected fo make their
presence felt with their
financial muscle

Those like Ambit, Enam JM
Finandial, Yes Bank and
Avendus are carving
out niches

dominate the scene
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Acumen at work
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